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One

Run your Business with-a
Digitized ERP Solution
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INTRODUCTION

SAP Business One
s an Affordable,
Integrated Enterprise
Resource Planning
(ERP) Solution
Designed to Enable
Growing Small to
ldsized Enterprises
(SMEs) with Subsidiary
Operations to Better
Manage their Entire

Company

SAP Business One
Provides One Simple
Solution that
Streamlines Business
Processes, Provides
Real-time Information,
and Helps Boost
Overall Business
Performance.




Osswal Infosystem
is One of the Fastest growing _
IT/ITES Organizations in India, with Major
Focus on SAP. Known for its Commitment
for Customer Centricity and Outcome
Based Solutions; Osswal Infosystem has
Consulted and deployed Growth Oriented
tech Strategies for Notable SME's in the
Country.




SAP Business One

Your Business
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Accounting Sales & Customer Purchasing
& Finance Management & Operations
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Inventory Business Intelligence,
& Distribution Analytics & Reporting




SAP Business One Combines Accounting and Finance,
Sales, CRM, Stock, Operations and More in a Single
Solution So that you can you Put Sinancial Management
and control at the heart of Everything that you do.

Automatically Handle all key Accounting Processes, such
as Journal Entries, Accounts Receivable, and Accounts
Payable.

Accurately Manage cash flow, Track Fixed Assets, Control
Budgets, and Monitor Project Costs.

Simplified Fixed Asset Management that Frees You From
Repetitive Manual Data Entry.

Quickly Process Reconciliations, Bank Statements, And
Payments by Various Methods Including Checks, Cash,
and Bank Transfers.

Run Standard Reports or Create Customised Reports From
Real-time data for Business Planning and Audit Reviews.
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Sales & Customer
Management

SAP Business One Supports your
Business's Entire Sales and Service
Functions with a Central Nnowledge
Database. Your Employees Gain
Quick and Easy Access to Relevant
Data Facilitating a Faster Response

to Customer Enquiries

Sales and Opportunity\

Management:
Manage Pipeline, with ability to

Track Opportunities and Activities
From the First Contact to Deal

Closing.

Customer Management:
Store all Critical Customer Data in

One Place, Synchronise and
Manage Customer Contacts Stored

in Microsoft Qutlook.

Reporting and Analysis:

Use Timesaving Templates to

Create Detailed Reports on all
Aspects of the Sales Process. Gain
Detailed Understanding of your
Customers with Customer 360" view
and make Well-timed Purchase

Recommendations,



















